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CHARTER ONE REALTY
The OneOne to Turn to for All of Your Real Estate Needs

Congratulations! You are about to embark on an exciting journey to discover the property of your dreams. 
We understand the importance of this decision, not only from a financial perspective, but also as an 
investment in your future. Our team of more than 140 full-time real estate professionals are truly experts 
in their field and possesses an in-depth market knowledge and understanding of each community and 
neighborhood. Known in the area as “Trusted Advisers,” our sales professionals will guide you through 
the purchase process and provide you with the information you need to make informed decisions that 
align with your individual goals and requirements. 

Our clients come first. We pledge to keep your best interest in mind as we help you navigate the intricacies 
of the real estate market. We will work with every seller and brokerage in the Lowcountry, using the 
most advanced platforms available to search for your new home and bring that listing to you. We will 
utilize our relationships, forging new ones with determination, to present you with the property that best 
suits your needs. We will apply all of our resources to provide you with background information on the 
properties that interest you. Above all, we will value your time, your trust, and your relationship.

Keenly aware of the vast amount of real estate resources at your disposal, we are honored that you are 
considering working with us. You are the reason for our success and we sincerely appreciate your business. 

Whether it is your first home, an investment property, or a retirement dream, we look forward to guiding 
you on this exciting journey.
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Client Testimonial
“I have dealt with many real estate 
professionals in the past and Ron and 
Mary were by far the best. They are 
knowledgeable, highly responsive and 
were always acting in my interests. They 
exceeded all of my expectations and are 
delightful individuals to deal with.” 

C. Foley



Client Testimonial
“Your professional services as a Realtor have been of tremendous help to me and Vicki. Having never designed 
and built a house from scratch, your guidance at every step was very helpful. The two things I found most helpful 
about your style was your advocacy and coaching. I remember this especially during the process of interviewing 
and choosing a builder. We also appreciated the coaching you gave us at every turn like room, space and function 
layout during the design process. Thank you for all your assistance in the design and building of our home. You 
have become a true friend.”

B. Anderson



THE STORY OF CHARTER ONE REALTY
A Rich History

• Established in 1986, Charter One Realty’s mission statement has always been to 
provide the best and most professional real estate services to its clients.

• Over the years, Charter One Realty has attracted some of the most respected and 
successful real estate professionals in the South Carolina Lowcountry.

• Since 2003, Charter One Realty has consistently been the annual real estate sales 
volume leader and has maintained its market dominance. 

• In 2016, Gateway Realty merged into Charter One Realty, expanding Charter One 
Realty’s  real estate footprint with authority to the Mainland by adding knowledgeable 
agents and four additional offices in Bluffton and Okatie. 

• In 2017, Charter One Realty expanded its reach into key luxury markets by affiliating 
with Who’s Who in Luxury Real Estate.

• As a member of Who’s Who in Luxury Real Estate, Charter One Realty agents have 
access to more than 130,000 real estate professionals at the top real estate brokerages 
around the globe.

• Today, Charter One Realty consists of more than 140 independent agents, a support 
staff of more than 40, and 11 offices throughout the Lowcountry to serve you.

WHERE IT COUNTS, MARY & RON AND CHARTER 
ONE REALTY LEAD THE WAY

• Over $1 Billion in total sales in 2019, over three times more than the number two 
ranked brokerage in the Lowcountry. 

• More than 2,000 sales transactions in 2019, more than any other brokerage in the 
Lowcountry.

• On average, Charter One Realty sold more than 5 properties daily in 2019.

Client Testimonial
“Very knowledgeable and professional. Great folks that know the area and the 
market. Highly recommend them.” 

J. Pickup



buying with confidence

from start to finish
Client Testimonial
“Mary and Ron were recommended to me by an out of town real estate professional that had done their homework 
on Mary and Ron and I am so glad that they did. Working with them as my buying agents I could not have been 
any more impressed or happy with the results. After a few meetings they seemed to know exactly what we were 
looking for. They guided us though the process showing the strengths and weaknesses of each location that we 
visited finally leading us to our ideal home. We highly and emphatically endorse and recommend them.”

B. Buckley
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The Buying Process
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Initial meeting with your 
REALTOR®  to discuss 

agency relationship and 
your new home needs.

Identify a lender and 
receive a pre-qualification 

for purchase. 
This will determine your 

purchasing power.

Preview properties with 
your REALTOR® that 
you consider “ideal 

properties”.

Identify the perfect 
property and discuss 
options and strategies 
in preparation for the 
contract of purchase. 

Prepare deposits.

Based on market 
conditions, you and your 
REALTOR® will negotiate 
the offer. Once all parties 

agree and the contract 
is executed, the earnest 

money deposit is presented.

Determine the necessary 
documents that your lender 

will need to process your 
loan.

A physical property 
inspection is scheduled. 

Your insurance provider is 
selected and their contact 
information is provided to 

your lender.

Loan commitment is 
received.

Loan documents are fully 
executed and your lender 
sends funds for closing.

Transfer of title and 
close of escrow occurs, 

providing you with keys to 
your new property in the 

Lowcountry.
Congratulations!

➢
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Buyer Tools:
Your Team

Your 
Real Estate 

Broker

Your 
Real Estate 
Attorney

Your 
Mortgage

Broker

CONNECTING THE DOTS

Finding a Real Estate Attorney
State law requires every real estate transaction in South Carolina to be facilitated by a real estate attorney. Your attorney will 
ensure you are protected from any unforeseen issues, clarify and negotiate terms, and offer insight into different processes 
and technical terms.  An invaluable resource that can provide expert knowledge and insight into your real estate transaction, 
your attorney will be in your corner throughout the sale. 

Client Testimonial
“Mary and Ron are exceptional Realtors® and people. I worked with them as both a buyer and a seller. Two of the 
characteristics that immediately come to mind would be professional and patient. I strongly recommend Mary 
and Ron without any reservations.” 

J. Myers
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Financing Resources
Mortgage lending firms and mortgage brokers provide a variety of products and financing options. We utilize professionals 
that will offer lending capabilities and expertise tailored to assist you in making smart financial decisions. Upon request, we 
can provide you with local lenders where you can decide which one best fits your needs.  Our strong relationships with area 
lenders promote the teamwork required to ensure a smooth closing process for our clients. 

Determining your financial options with your lender is an important first step in the home buying process. Not only can 
speaking with a lender early in the process save valuable time, but it will help determine an appropriate price range thus 
keeping the buying process on course for lender approval. The following levels of endorsement exist when applying for 
financing:

Pre-Qualification
During your initial conversation with a mortgage broker or loan officer, you can generally learn that you likely 
qualify for a given loan before submitting any actual documentation simply based on the information you provide. 
Before your initial conversation, you should have a working knowledge of your salary, assets, and liabilities. 

Pre-Approval 
With your pre-qualification process complete, you will now need to provide your mortgage broker or loan officer the 
necessary documentation for an actual financial evaluation. Once approved, the lending institution will provide an 
official letter stating your pre-approval for a loan up to a given amount. 

Loan Commitment
The final step in the process is the loan commitment. Once you have a fully executed purchase agreement, your loan 
officer or mortgage broker will use this agreement to review the specifications of the property and have a real estate 
appraisal done. After review and approval of the gathered information, the institution will issue a commitment letter 
subject to standard conditions such as clear title and the absence of any judgments or liens on the property at the 
time of closing.
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Mary and Ron become a true partner as you navigate the 
nuances of the real estate buying process. Whether the real 
estate is a beach-front vacation getaway, a home with deep-
water access, a magnificent golf-view property or that 
postcard-perfect cozy river cottage, there are thousands of 
listings in our area that change every day. No one has their 
finger on the pulse of the ever-changing market they do.

Knowing what is on the market is not enough. Mary and 
Ron can also help you identify market trends, show you what 
areas are growing and what areas are primed to deliver your 
best value. From Hilton Head Island and Daufuskie Island 
to Bluffton and Beaufort, Charter One Realty’s real estate 
professionals are immersed in our communities where they 
find out about new opportunities first and stay on top of the 
market to provide sound real estate advice.

Beyond the market, this is also about knowing you and your 
goals where the variety of properties and neighborhoods in 
the Lowcountry gets pared down to the one that perfectly fits 
your lifestyle. Mary and Ron know the ins and outs of each 
community — what they offer and how they differ. They can 
leverage that knowledge to help you understand how each 
place fits your life, your budget, and your desires.

The Role of a                         
Real Estate 

Professional
Guiding you every step of the way.
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Your Personal Real Estate Agents

Mary & Ron | The Williams Team

Mary has over 30 years of successful real estate experience in Michigan, Illinois, and South Carolina. She has earned many 
sales awards, customer service awards, and received a U.S. patent in 1994 for a real estate business portfolio she created for 
her clients. She and her husband, Ron, co-founded Resort Island Realty in 2005 as a “boutique” real estate company known 
for providing exceptional real estate service and guidance for sellers and buyers. The company grew to become one of the top 
thirty-five real estate companies in the Hilton Head Island-Bluffton market. In January 2012, Resort Island Realty merged 
with Charter One Realty, the number one real estate company in this market. They manage the relocation of corporate 
clients such as WalMart, Marriott and others. She is a member of the National Association of Realtors, South Carolina 
Association of Realtors, and the Hilton Head Area Association of Realtors. She was elected as president for the Hilton Head 
Area Association of Realtors in 2007; was awarded the President’s award in 2006; has been a Realtor Service Award winner; 
received Sales Achievement Awards for many years. Professional designations earned include CRS, ABR, SFR, & SRES. Mary 
has been a volunteer for the RBC Heritage Golf Tournament for the past 15 years.

Mary Williams
After earning his South Carolina real estate license in 2000, Ron started his real estate career with a national franchised 
company on Hilton Head Island. In 2005, Ron and his wife, Mary, co-founded Resort Island Realty as a company committed 
to providing exceptional real estate service and guidance for sellers and buyers. As Broker-In-Charge, he recruited new and 
experienced agents to the company which grew to become one of the top thirty-five real estate companies in the area. In 
January 2012, Resort Island Realty merged with Charter One Realty, the number one real estate company in Hilton Head 
–Bluffton market. As a team, Ron and Mary represent buyers and sellers with a focus on homes, villas and new construction 
in the Hilton Head Island, Bluffton and Okatie areas. Ron was awarded the President’s Award in 2007 and has been a Realtor 
Service Award Winner for many years. Professional designations include EPro and CRS. Ron served as Chairman of the 
Hospitality Ambassador Committee for the RBC Heritage Golf Tournament for 18 years.

Ron Williams
Changing Lifestyles...
   One Home At A Time!

Mary 843-247-3388 / Ron 843-247-3389 
www.MaryAndRon.com 
Team@MaryAndRon.com
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A Quick Guide To Agency Terms

Seller’s Agent Buyer’s Agent

Customer or 
Client

Transaction 
Broker

Know Your 
Representation

CUSTOMER

A customer is a party to a real estate transaction, buyer or seller, who has chosen not to establish an agency relationship with 
a brokerage. Any broker working with a customer is acting as a transaction broker with regard to that customer. 

• TRANSACTION BROKER
A transaction broker does not have any agency relationship with the given party and simply provides customer service 
to the buyer or seller or both throughout a real estate transaction. A transaction broker neither represents nor advocates 
for any party that is not a client. A transaction broker’s role is ministerial in nature. 

CLIENT
A client is a party to a real estate transaction, buyer or seller, that has established an agency relationship with a brokerage 
by executing an agency agreement.

• SELLER’S AGENT
Working on behalf of the seller, a seller’s agent is hired by and represents the seller to promote their interest with the 
utmost good faith, loyalty and fidelity. All fiduciary duties are owed to the seller. The seller’s agent negotiates on behalf 
of and acts as an advocate for the seller. This agency relationship is created by a signed listing agreement which sets forth 
the duties and obligations of both the seller and the brokerage firm.
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• BUYER’S AGENT
Working on behalf of the buyer, a buyer’s agent is hired by and represents the buyer to promote their interest with the 
utmost good faith, loyalty and fidelity. All fiduciary duties are owed to the buyer. The buyer’s agent negotiates on behalf 
of and acts as an advocate for the buyer. This agency relationship is created by a signed buyer agency agreement which 
sets forth the duties and obligations of both the buyer and the brokerage firm.

• DESIGNATED AGENCY
Designated agency occurs when two different agents in the same brokerage have established agency relationships 
with their respective clients - a seller client and a buyer client. In designated agency, a broker-in-charge will designate 
individual associated licensees to act solely on behalf of each client. Designated agents are not limited by the brokerage 
firm’s agency relationship with the other client, but instead have a duty to promote the best interests of their clients, 
including negotiating a price.

• DUAL AGENCY
Dual agency exists when an agent or team has two clients in one transaction - a seller client and a buyer client. At the time 
you sign an agency agreement, you will be asked to acknowledge whether you would consider giving written consent 
allowing the agent or team to represent both you and the other client in a disclosed dual agency relationship.

Client Testimonial “You are without a doubt one of the best real estate agents I have ever worked 
with … mainly because you really do represent the client and look out for their 
best interest. I have a great deal of respect for you and Ron.” 

R. Novicki                                                                                 
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The Best Tools For House 
Hunting in the Lowcountry

The ever-expanding real estate market here in the Lowcountry means there has never been a better time to find your dream 
home in paradise. However, our unique region comes with its own set of challenges that can make narrowing your search 
tricky. Do you look for something on-island or off-island? Within one of our gated communities or off-plantation? A 
community more focused on resort living or social living?

There are many ways to fine-tune your search and a slew of options for monitoring the market when you have found your 
new home. Whether you are at the start of your search or about ready to move in, these are the best apps for your house hunt 
or market tracking, as the case may be.

CharterOneRealty.com
Just as Charter One Realty has built a solid reputation based 
on 30 years in the Lowcountry real estate market, so too 
have we built a reputation for leveraging new technologies to 
better serve our clients.

For proof, look to our mobile-friendly website, built from the 
ground up to be a personal digital real estate assistant that 
fits in your pocket. Here you will find the latest properties 
on the market, information on the communities to choose 
from locally and a slew of high-tech features allowing the 
ability to search by price, bedrooms, bathrooms, community, 
view, lifestyle and more. Save your favorites, locate them on 
a map, share them with friends and compare properties. You 
can even request a showing or ask for more information with 
a single tap.

Great Schools
If you have school-age children, the first question you will 
want answered is, “How are the schools?” This app gives you 
a deep-dive into the area’s many options for giving your child 
the education they deserve. Find out which school district 

your dream home is located within, then compare that 
against other schools throughout the area so you can ensure 
you are making the best decision for your family.

Mortgage Calculator by Quicken Loans
If you have a budget, the second question you will want 
answered is “Can we afford it?” Find out with a few taps 
using Quicken Loans’ slick Mortgage Calculator app. Fine-
tune your options by viewing your estimated loan amount, 
interest rate and payment options. 

BEFORE YOU BEGIN
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WHEN THE HUNT IS OVER
Thumbtack
Once you have arrived in the Lowcountry, you are going 
to want to know where to go to get the best service. This 
app delivers them all, offering free customized quotes for 
everything from home repair to massage therapy, from 
wedding DJs to nutritionists, and everything in between. 
Just post what your need is, and watch as local professionals 
come to you.

Houzz
You have your house, now it is time to make it your home. 
Packed with inspiration for creating your new home’s 
signature style, this app not only gives you ideas for kitchens, 
living rooms, bathrooms, bedrooms and yards, it points you 
toward local professionals who can make that dream a reality. 
See something you like? It is yours with one tap. It does not 
get any easier than that.

WHERE HIGH TECH MEETS HIGH-TOUCH

No matter what stage of the house hunt you are in, the expertise of an experienced local real estate professional is invaluable. 
Technology has placed a world of search tools in our hand, allowing us to browse properties from the comfort of our own 
living room. But, that technology has its limits and nothing can truly replace the years of local real estate experience you will 
find here in Charter One Realty.

Look at it this way – would you trust a machine to design your home’s décor? Or cook your dinner? Technology has come a 
long way, but in real estate you cannot beat the value provided by a real estate professional.

Our real estate professionals carry on a tradition born out of Charter One Realty’s three decades as the Lowcountry’s trusted 
leader in Real Estate: integrity, professional service and community leadership. These guiding principles served as our 
foundation, and they guide our every move to this day. As our client, you benefit from these principles by gaining a trusted 
partner in navigating Lowcountry real estate: one who takes the time to learn about your unique needs and works tirelessly 
to fulfill them. The result is a stress-free experience that ends with you enjoying your perfect Lowcountry property.

Client Testimonial
“If you are looking for two of the best – look 
no farther than Mary and Ron Williams. 
They listed my house, sold my house, and 
negotiated the contract on my current living 
quarters. What few hitches there were, they 
were there to help solve whatever problem. 
I’m a happy camper and I’m sure all their 
clients are.

B. Nowakowski



www.MaryAndRon.com  |  (843) 247-3388 or -3389

Loose Lips Sink Closings: 
Why Buyers Should Watch What They Say While In A Home

It is a common scene when buying a home – you take 
the tour with your Realtor, getting a chance to scope 
out closet sizes, envisioning how your furniture will 
look in this room or that room and building a vision 
board about projects and upgrades you would look 
to tackle. The seller is traditionally out of the house 
at this point, so you are a little more free to be candid 
with your Realtor about the property.
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“I absolutely love this place,” you gush, eyes drawn to the 
elegant crown molding, the spacious Carolina room, or the 
absolute day spa of the master bath. “I want to put an offer 
in now before anyone else does, and I’m willing to go above 
asking price if it comes to a bidding war.”

There was a time when you could feel free to enthuse to 
your heart’s content while in your possible new dream 
home without any fear of potentially compromising your 
negotiations. But as more and more buyers are finding out, 
just because the seller is not physically present does not mean 
they cannot hear or see you.

The rise in smart-home technology has made it easy for 
virtually anyone to fill their home with overt and covert 
video and recording devices. It may not be something the 
seller necessarily put in for the specific purpose of listening 

in on potential buyers, but when they are looking to sell 
their home and the smart devices are already in place, it can 
be hard not to leave them running to learn what potential 
buyers may think of their home. 

That opportunity for a seller to be “virtually” present in the 
home while you are viewing it exists for more and more sellers 
every day. Speaking to USA Today, Brad Russell, research 
director for the consumer technology research firm of Parks 
Associates pointed out that 9.4 million homes are currently 
equipped with Wi-Fi enabled cameras and microphones 
- and 11 million have similar setups on the doorstep or 
outside the house. That number, he said, is expected to grow 
to 50 million homes by 2020 as the price of these electronics 
continues to drop. That is to say nothing of the 56 million 
smart home hubs already sold, any of which can be listening 
at any time.

Client Testimonial
“We were looking to move to a new residential area when we found Mary and Ron Williams. What was a very 
stressful and uncertain move for us, they made a very smooth and easy transition, selling our old house and 
finding the perfect house for our family. Mary is a highly professional lady with an amazing demeanor which 
includes staying calm and pleasant at all times. She and Ron are very knowledgeable about the real estate market 
and had one goal – to find the perfect house for us. They made us feel like we were the only people that mattered 
and put our needs as their priority. Their knowledge of the market is exemplary. Their kindness and professional 
attitude are unmatched.”

A. Prvulovic
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90% of Americans think it would be helpful 
for a home seller to put up such 

cameras for buyer showings. 
*NerdWallet survey, conducted online by The Harris Poll

“
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Once those recording devices are in the home, many have a hard 
time turning them off - especially when leaving them on could 
possibly help during negotiations of a home sale. A Harris Poll 
survey conducted for NerdWallet found that 15% of Americans 
who have sold a home have used their security cameras to snoop 
on buyers - and 67% said that if those devices were already in the 
home, they would use them.

Clearly the motive and the means are there. But is it legal? 
Privacy laws vary from state to state governing covert 
recordings and South Carolina’s are fairly lenient. The 
only statute in state law governing surveillance applies 
more to “peeping Tom” cases than home sales. So, it 
appears to be legal. But, is it ethical? Clearly, it presents 
issues. However, there are many reasons why a seller 
would have a home security system up and running. If 
a home has expensive works of art or electronics, sellers 
may not be comfortable letting strangers in without 
being able to keep an eye on them. The reality is that 
the technology is too new to have really generated any 
hard-and-fast rules.

The lesson is this: When you walk into a seller’s house, there is 
a strong likelihood that you are being watched, recorded and 
listened to. So, it is to your advantage to keep your “oohs,” “aahs,” 
and “ughs” to a minimum until you are back in the car.

Client Testimonial
“We came from TX without much knowledge of the Bluffton/Hilton Head area and met Ron and Mary Williams. 
They listened to us, discussed our wants and needs, and were very organized. We could see the difference in 
care they offered us right away compared to another agent we had met a year earlier. They always had pertinent 
information ready for us and were not pushy. They really looked out for us. You get a great team with Ron and 
Mary – Best BOGO real estate team in Bluffton/Hilton Head!” 

S. Asimus



Making it your home, or your home away 
from home, Hilton Head Island will drape 
her arm around your shoulder, guide you to 
the best seat on the porch, and most certainly 
capture your attention. World-renowned 
golf and tennis, miles of pristine beaches, 
and enticements to shop and dine locally are 
around every palm tree and porch rocker.

Hilton Head Island is a sought-after paradise 
for buyers from around the world. Whether 
the view is of the Atlantic, winding rivers, 
meticulously maintained golf courses, or 
natural woodlands, every property in our 
resort community is a destination that 
proves its worth to residents. 

HILTON HEAD ISLAND

Hilton Head Island

Client Testimonial
“I wanted to take a moment to let you know how impressed I have been with your service. I have both purchased 
a home and subsequently sold a home with you as my Realtor. In both cases you have been the epitome 
of professionalism. You tirelessly worked to ensure that every issue which presented itself was dealt with in a 
professional and timely manner. No detail was too small for you to address. Thank you for your professionalism 
and efforts. I highly recommend you to anyone in the Hilton Head area who is interested in buying or selling a 
home.”

C. Grisham

Scan for 
Hilton Head Island Events



HILTON HEAD ISLAND NEIGHBORHOOD PROFILES

Folly Field
Folly Field is one of Hilton Head Islands original non-gated communities. This oceanside community has something for everyone. 
Centrally located on Hilton Head Island, Folly Field has easy access to shopping, dining, golf, and most importantly, miles of pristine 
oceanfront. 

Located on the South-end of Hilton Head Island, Forest Beach is a three-mile residential community that runs parallel to the Atlantic 
Ocean. Comprised of two areas, South and North Forest Beach, Forest Beach has become a truly eclectic beach community on Hilton 
Head Island.

Forest Beach

Hilton Head Plantation is spread over 4,000 breathtaking acres between the Intercoastal Waterway & Port Royal Sound, and is the home 
to some of the finest golf courses on Hilton Head Island. Hilton Head Plantation also provides access to two miles of sandy shoreline on 
the Port Royal Sound, a resort pool complex, marina, and more.  

Hilton Head Plantation

Indigo Run rests on 1,400 acres with 46 lagoons and frontage along Broad Creek. The attraction and ambiance of Indigo Run is estab-
lished upon the natural environment and the quality of life it affords its residents. Indigo Run is bordered by mature tree lined roads and 
is home to beautiful wildlife native to the Lowcountry. 

Indigo Run

Centrally located on Hilton Head Island, Leamington is a unique beach community offering residents an active, Lowcountry lifestyle. 
Leamington is the only private beach community on Hilton Head Island where residents may use personal golf carts within the gated 
community and have access to the beach plus resort-style amenities.

Leamington

Long Cove Club is a gated community that features one of South Carolina’s favorite country clubs. Minutes from the beach, restaurants, and 
entertainment, Long Cove Club is a memorable way of life for those who live here, from the first-class tennis facility, to the breathtaking 
marina, members here enjoy all the activity they could hope for.

Long Cove

With three miles of beach, an eleven mile lagoon system and full-service luxury resorts, Palmetto Dunes is the perfect marriage of a resort 
and residential living. Palmetto Dunes offers beach access, world-class golf and tennis, recreational facilities, and a marina that is home 
to restaurants, shops, and entertainment. Palmetto Dunes is also home to the Arts Center of Coastal Carolina which hosts year-round 
concerts & shows. 

Palmetto Dunes | Shelter Cove

Palmetto Hall Plantation on Hilton Head Island is a 750 acre non-resort gated community.  With over 200 acres of wetlands, and nature 
preserves, homeowners can expect stunning golf, lagoon or wooded views from their homes. Located within the plantation is The Palmetto 
Hall Plantation Club, which has two 18-hole golf courses, tennis courts, a pool with a pavilion and a beautiful southern-style clubhouse.

Palmetto Hall

You can find everything in this gem of a community from historic sites to top-notch recreational facilities including the construction 
of a brand new beach house with a pool. Port Royal is famous for its peaceful, preserved, natural environment and many amenities. In 
addition, Port Royal offers plenty of recreational opportunities including an arboretum with leisure trails, fresh and salt water fishing 
options, two world-class golf courses, and tennis courts.

Port Royal
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Both residents and visitors learn firsthand what makes Sea Pines so alluring to its full-time population. Wrapped by the Calibogue Sound and 
the Atlantic Ocean, one of the advantages of living in the largest and most established community on Hilton Head Island is the wonderful 
amenities residents have at their fingertips. Residents can find everything from water sports and horseback riding to golf and tennis. 

Sea Pines

Shipyard Plantation is made up of single-family homes, condos, and villas in a range of styles. Depending on where your property is 
located, you will either enjoy great golf course views, freshwater lagoon and lake views, or wooded views. Amenities include two gated 
entries, an oceanfront beach club with restrooms and outdoor showers, walking and biking trails, freshwater lagoons and lakes, three 
nine-hole golf courses, and a clubhouse with pro shop and restaurant.

Shipyard

Spanish Wells is considered one of the most unique private residential communities on Hilton Head Island. Bordered on all sides by 
water, Spanish Wells feels like a retreat unto its own with stunning views of Calibogue Sound and Broad Creek. One of the last non-gated 
communities found on Hilton Head Island, Spanish Wells hosts a private 9 hole golf course, tennis facility, clubhouse, deep-water dock 
and pool.

Spanish Wells

One of the premier residential neighborhoods on the East Coast, historic Wexford Plantation was inspired from the Governor’s Mansion 
in Williamsburg, Virginia and The Cloisters resort in Sea Island, Georgia. This sophisticated gated community spans over 500 acres and 
welcomes residents with immaculately manicured landscaping, a championship golf course, six Har-Tru clay Tennis courts, clubhouse, 
and a 37-acre locked inland harbor.

Wexford

Set alongside the Intracoastal Waterway, Windmill Harbour’s premier coastal location presents 80% of the homes with outstanding water 
views. This 172-acre private community exhibits true Southern architecture with its brightly colored homes.  Windmill Harbour is home 
to the South Carolina Yacht Club and a full-service marina with 250 boat slips.

Windmill Harbour



DAUFUSKIE ISLAND NEIGHBORHOOD PROFILES

Bloody Point is at the southern most part of Daufuskie Island and is the smallest of the old plantations.  Today it sports an 18-hole golf 
course, one of the islands many restaurants, a 7-room Bed and Breakfast, Sandy Lane (a 32 unit beach-side condo complex), some of the 
most beautiful homes on the island and the very best beach.  Bloody Point provides a water-taxi to Savannah for visiting guests.

Bloody Point

Haig Point is a delightful sea island, private residential community on Daufuskie Island. Accessible only by ferry, Haig Point offers the 
perfect escape including a 20-hole championship golf course, a 9-hole course, a state of the art equestrian center and a tennis facility that 
has won national awards. Haig Point also owns 13 acres on Hilton Head which provides gated parking for members’ cars and island ferry.

Haig Point

Oakridge is a beach-side development and Beachfield is a small, but separate, part of the original plantation on Daufuskie Island.  
Beachfield is the perfect beach cottage community that offers an option for smaller homes within a controlled environment.

Oakridge and Beachfield

Accessible only by boat, historic Daufuskie Island is the perfect destination to step back in time, relax & unwind. Ancient oaks & maritime 
forests line the 3.5 miles of white sand beaches. With few paved roads & a rural feel, Daufuskie Island is truly an eclectic community 
where art, nature & tradition are alive and thriving.  The Museum, historical landmarks, the Community Farm, the Artisan Village, the 
Rum Factory and multiple restaurants make for great exploring.

The Historic District

Client Testimonial
“Mary and Ron have handled 3 real estate transactions for me, and I have been very satisfied with all of them. They have 
a lot of expertise and experience in real estate. They know all the technicalities of buying and selling real estate in SC and 
are attentive to detail and are honest.  They work with a wide range of homes and property at different price points. Their 
primary goal is for you to be satisfied with your transaction. Since they work both individually and together, one of them is 
always available to help and they complement each other well. I have recommended Mary and Ron to many of my friends 
who are considering a purchase or sale.”

N. Mead



bluffton and okatie

BLUFFTON AND OKATIE

Named by Huffington Post as the #1 Top Amazing Non-Beach 
Getaway, Bluffton and the Mainland provide a small-town charm, 
giving residents the laid-back lifestyle of the Lowcountry with 
Hilton Head Island’s pristine beaches at its doorstep. Whether it is 
enjoying the breezes from atop a scenic bluff along the May River or 
relishing the beauty of the salt marshes, here nature guides the pace 
of the day where living richly is requisite and moments that matter 
are enjoyed. 

Nature is a priority, from the winding banks of the May River to 
the salt marshes along the Intracoastal Waterway and from the 
Colleton River nature preserve to the centuries-old maritime forests 
of Palmetto Bluff. This is the essence of the Lowcountry of South 
Carolina, where living luxuriously feels as easy as the breezes wafting 
through the Spanish Moss and across the porch, where the view is 
sublime, and where your attention has most surely been captured.

Scan to 
Celebrate Bluffton and Okatie

Client Testimonial
“Mary Williams served my husband and me in a buyer’s agent capacity for our recent purchase in Bluffton. Her 
knowledge of the market and her professionalism was of immense value to us. Having bought several houses over 
the years, I can honesty say I have never felt so secure in the knowledge that my agent was working for me. Mary’s 
attention to detail and willingness to go the “extra mile” was impressive. She was a careful listener and modified 
what she showed us to our needs and desires, using our limited time wisely and well. After our purchase, her 
extensive knowledge of who to call for everything was tremendously helpful and as I met those various craftsmen 
and women it became obvious that her sterling reputation was well known. Everyone thinks so highly of Mary I 
count the day I met Mary as my lucky day and I highly recommend her.” 

N. Valrance



BLUFFTON AND OKATIE NEIGHBORHOOD PROFILES

Belfair Plantation greets you with one of the most spectacular entrances, rows of centuries-old Live Oaks, knows as the “Avenue of Oaks.”  
Beyond the oaks, you will find a world-class private golf club community bordered by the Okatie and Colleton River offering a casually 
inviting lifestyle with outstanding amenities.

Belfair

With two world-class Tom Fazio courses and a stunning Jeffersonian-style clubhouse, Berkeley Hall sets the standard for private golf 
communities. Residents enjoy a casual lifestyle with amenities including a golf learning center, a state of the art spa and fitness center, 
community pool, river park with a community dock, and over 10 miles of greenway trails winding throughout the community.

Berkeley Hall

Anchored by two clubhouses, Colleton River is one of the premier residential, waterfront, golf communities in Bluffton. Home to two 
nationally acclaimed championship golf courses, Colleton River  has been voted Best Residential Golf Community in South Carolina. 
Members enjoy a state-of-the-art fitness center, tennis center, Olympic-size pool, community dock, and miles of walking and biking trails.

Colleton River

Hampton Hall is a private, resort-style community featuring an 18-hole Pete Dye Signature golf course, clubhouse, a health & fitness 
center, indoor pool & spa, lakeside zero-entry swimming pool, basketball courts, tennis courts, outdoor cookout pavilion, & Splash Café.

Hampton Hall

Hampton Lake is one of the Lowcountry’s premier private, lakefront communities and is a consecutive winner of the national Best in 
American Living Award (BALA) for “Best Community in America” and “Best Community Facility.” Hampton Lake offers a casual, 
relaxed way of life with resort-style amenities.

Hampton Lake

The community has maintained its premier status with a varied array of amenities, including two Fazio-designed championship golf 
courses, deepwater marina, tennis center, waterfront pool / fitness complex and gracious marsh front clubhouse.

Moss Creek

The private club community of Oldfield offers luxury living in an incomparable natural, historic setting along the banks of the Okatie 
River. A world unto its own–where golf, tennis, equestrianism, fitness and outdoor sporting pursuits are as much a part of life as the 
Southern charm of the region.

Oldfield

Rose Hill Plantation is a private golf and equestrian community located on either side of Highway 278 in Bluffton. The Estate side offers 
slightly larger lots while the golf side of Rose Hill highlights its golf club and course. Rose Hill residents enjoy numerous amenities 
including an equestrian center, trails, waterfront pavilion, day dock, a park, swimming pools, tennis courts and golf course.

Rose Hill

Hidden away among a maze of rivers, islands and maritime forests, there is a special place where simplicity, history and nature rule the 
day. The perfect combination of old and new, Palmetto Bluff is home to a world-class spa & resort, and outstanding homes & vacation 
properties with plenty of great amenities to entertain everyone.

Palmetto Bluff

Sun City Hilton Head is the largest active, adult community in South Carolina. Residents enjoy many social events and amenities including 
three golf courses, three fitness centers, six pools, a nature trail, walking paths and more.

Sun City | Riverbend



beaufort

BEAUFORT

Beaufort is the second oldest town in South Carolina, originally established in 1711. The 304-acre area 
comprising the original town was listed in the National Register of Historic Places in 1969. Beaufort’s 
important historic and architectural character from 1710 to 1861 was further recognized when the district 
was designated a National Historic Landmark in 1973. The Beaufort Historic District is significant for both 
its history and architecture. It is significant as a center of antebellum plantation culture in South Carolina, 
for its role during the Civil War, and in African-American history during and after the war. Laid out along 
the dazzling scenery of the Beaufort River, Downtown Beaufort offers nothing less than the quintessential 
small-town experience. The charm on display along Bay Street and down to Henry C. Chambers Waterfront 
Park exemplifies the Southern hospitality that has made Beaufort the Queen of the Sea Islands.

Client Testimonial
“What I would like to tell your future customers is you are extremely knowledgeable about the properties you 
showed us. You work 100% for the buyer and get the best deal possible. We both appreciated how you were able to 
spot problems in the house that we may have missed. Since we were coming from MA and did not know anything 
about anything in the south, we both loved the fact that you notified us on what to do, how to do it. You are a great 
communicator! I would recommend your services to anyone. As the building inspector told me, I was luck to have 
found you as a Realtor and I agree with him.”  

C. Melanson



BEAUFORT NEIGHBORHOOD PROFILES

Incorporating some of the most family-friendly real estate in greater Beaufort, the area of Burton stretches all the way to the edge of the 
Broad River. As a result, it offers a great mix of affordable family homes and breathtaking waterfront luxury homes.

Burton

Callawassie Island contains a mixture of traditional single-family homes as well as stylish villas. What every home on Callawassie Island 
does have in common are phenomenal natural surroundings. Depending on where you buy, your home will have river, golf course, 
lagoon or wooded views.

Callawassie Island

Imagine a place located just minutes away from the excitement of downtown Beaufort, but set apart from the world on 432 acres of 
pristine Lowcountry serenity. Now stop imagining – this paradise exists on Cat Island. Home to the 18-hole George Cobb-designed 
Sanctuary Golf Club, a state-of-the-art fitness center and multiple tennis courts, Cat Island offers a lushly opulent real estate experience 
with waterfront homes and luxury homes to suit.

Cat Island

Luxury Lowcountry living has never been more breathtaking than it is at Dataw Island. Here, among an array of home styles from 
luxurious estates to cozy cottages, you will find your ideal real estate right along the waters of Jenkins Creek. Every home on Dataw Island 
is built to enjoy waterfront views or golf views - with some having both.

Dataw Island

With its miles of uncrowded beaches and ample waterways and marshes, Fripp Island is every bit the mesmerizing natural beauty you 
have been looking for. Just 19 miles east of Beaufort, Fripp Island is a private oceanfront community with 3.5 miles of uncrowded beach, 
two championship golf courses, tennis courts, kayaking, and oceanfront, marsh, and golf view residences. The most seaward of the South 
Carolina Sea Islands, Fripp Island is renowned for its scenic beauty and island resort amenities.

Fripp Island

Small-town Southern charm awaits around every perfectly planned corner at Habersham, a wonderfully designed community built to 
exemplify the elegance and taste of the old South. Amid winding live oaks and quaint streetscapes, you will find a community built to 
offer the finest in Lowcountry living.

Habersham

Snuggled between St. Helena and Hunting Islands, Harbor Island is a private gated 1,400 acre barrier island located just outside of 
Beaufort. The natural beauty of the island lies in its graceful sand dunes covered with sea oats and coastal grasses and in its tidal waters 
and saltwater marshes. Within the gates of this private community, you will find a host of excellent amenities including a spacious 
swimming pool and tennis court. You can find everything from waterfront homes to luxury villas.

Harbor Island

Homes in the Historic District cover a wide range of price determined largely by the home’s pedigree, condition and location. Many 
homes have been painstakingly renovated over the past 20 years and include updated electric systems, HVAC and insulation. Others 
remain a work in progress. Exterior changes to homes in the Historic District must be reviewed and approved by the City as part of the 
overall effort to preserve the District’s integrity.

Historic Downtown Beaufort

Lady’s Island lies just eight minutes across the picturesque swing bridge from Beaufort. Lady’s Island feels as though it is an extension of  
Beaufort, yet Lady’s Island is a bit more rural. Once home to indigo plantations and the domain of fishermen and shrimpers, Lady’s Island 
is where Beaufort’s first country club community designed for retirement living was built. Lady’s Island has miles and miles of waterfront, 
making for prime Beaufort real estate.

Lady’s Island



BEAUFORT NEIGHBORHOOD PROFILES

Mossy Oaks is a group of neighborhoods centrally located between downtown Beaufort and downtown Port Royal. Many of the homes 
were built in the 1950’s thru the 1980’s and are 1 story ranch styles. Its location in the heart of this lovely peninsula promises a wealth of 
luxury waterfront homes amid new construction family homes. Whether on Battery Creek to the west or the Beaufort River to the east, 
there’s no end to the possibilities for serene waterfront living. Tranquil park-like serenity, inspiring water views and a charmingly friendly 
neighborhood atmosphere can be found at Mossy Oaks, where you can have it all.

Mossy Oaks

Here you’ll find a community defined by its natural spaces – the winding pathways that cut through maritime forests and the babbling 
waterways that trickle out to the Beaufort River and Battery Creek. Real estate offerings run the gamut in Port Royal, from luxury 
waterfront homes to cozy cottages and family homes. Find yourself at home here, and you’ll soon find out why Port Royal is quickly 
becoming one of South Carolina’s most attractive places to live.

Port Royal

Having a pair of magnificent golf courses, the Pines course and the Marsh course at Lady’s Island Country Club, you are never too far 
from a great round of golf at Royal Pines. Many of the homes are built to enjoy exquisite views of these courses, from luxury homes to 
family-friendly homes. It’s all located on the northern end of Lady’s Island, providing stunning peace and tranquility near the Coosaw 
River and just a short drive from downtown Beaufort and the Town of Port Royal.

Royal Pines

Tucked away along the inland waters of the Colleton and Chechessee Rivers lies Spring Island, a 3,000-acre nature preserve and private 
residential community relished by just 400 Members. The intentionally unmanicured coastal forest is allowed to flourish naturally while 
the grounds and amenities are pristine playgrounds for residents of the idyllic Island. Spring Island features an award-winning golf 
course, the best of boating and fishing opportunities, exceptional equestrian facilities, a sports complex, and other world-class amenities.

Spring Island

St. Helena Island offers all the hallmarks of the Lowcountry’s beauty – lazily winding rivers cutting among marshes, live oak branches 
dripping with Spanish moss – amid blissfully bucolic settings from farmland to shrimp docks. Add to that the lively shops, art galleries 
and restaurants of downtown Frogmore and you have small town living at its finest.

St. Helena Island



Charter One Realty has 11 offices in the Coastal Lowcountry with locations in Beaufort, Bluffton, Hilton Head Island, and 
Okatie. Five of those offices are located just outside of the gates of some of the most prestigious communities in the area - 
Belfair, Berkeley Hall, Colleton River, Hilton Head Plantation, and Oldfield. 

CHARTER ONE REALTY
11 & 5 Park Lane, Hilton Head
843-785-4460

CHARTER ONE REALTY BEACH MARKET
2 North Forest Beach Drive, STE 119, HHI
843-785-1115

CHARTER ONE REALTY NORTH
81 Main Street, Hilton Head
843-681-3307

CHARTER ONE REALTY COLLETON RIVER
2 Colleton River Drive, Bluffton
843-689-3131

CHARTER ONE REALTY SUN CITY
10 William Pope Drive, Okatie
843-705-2830

CHARTER ONE REALTY OLDFIELD
10 Oldfield Way, Okatie  
843-645-2530

CHARTER ONE REALTY BEAUFORT
1001 Bay Street, Suite 25, Beaufort
844-526-0002
Relocating to:
203 Carteret Street, Suite 101 on April 1, 2020

CHARTER ONE REALTY PROMENADE
1 Promenade Street, Bluffton
843-815-0055

CHARTER ONE REALTY COMMERCIAL
1 Promenade Street, Bluffton
843-815-0055

CHARTER ONE REALTY BELFAIR
2 Belfair Oaks Boulevard, Bluffton  
843-757-7710

CHARTER ONE REALTY BERKELEY HALL
1024 Berkeley Hall Boulevard, Bluffton  
843-815-8400

SERVING THE LOWCOUNTRY

Client Testimonial
“You were a great asset in the purchase of our home. Your knowledge and expertise of purchasing a new home 
was very instrumental. Paying close attention to the smallest detail made buying our home much easier. You also 
kept open communication between the sales department and the builder which was a tremendous help through 
the process. Thanks again for all that you have done. We really appreciated it.”  

R. Trimarchi



Beaufort County Treasurer
Important Information From the Beaufort Country Treasurer’s Office 

Whether you are new to the Lowcountry or a native, the following information provided by the Beaufort Country Treasurer’s 
office is invaluable with regard to real property, motor vehicle registration, and driver registration.

Important Contact Information

Beaufort County Assessor’s Office:
Assessor@bcgov.net
www.bcgov.net
843-255-2400

Beaufort County Auditor’s Office:
Auditor@bcgov.net
www.bcgov.net
843-255-2500

Beaufort County Board of Elections:
Voter@bcgov.net
www.bcgov.net
843-255-6900

Beaufort Country Treasurer’s Office:
www.BeaufortCountyTreaurer.com
843-255-2600

Department of Motor Vehicles:
15 Sheridan Park, Bluffton  |  843-815-6981
28 Munch Drive, Beaufort  |  843-379-8822
407 Live Oak Road, Ridgeland  |  843-726-6934
www.SCDMVonline.com  |  803-896-5000

SC Department of Natural Resources:
www.dnr.sc.gov/boating/registration
803-734-3857

Physical Locations

Beaufort County Government Locations:
100 Ribaut Road, Beaufort
4819 Bluffton Parkway, 3rd Floor, Bluffton
539 William Hilton Parkway, Hilton Head Island

Jasper County Assessor’s Office:
jcwebsite@jaspercountysc.gov
www.JasperCountySC.gov
843-717-3620

Jasper County Auditor’s Office:
JCAuditor@jaspercountysc.gov
www.JasperCountySC.gov
843-717-3605
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If you are a licensed driver moving into South Carolina 
permanently, within 90 days of your move you must apply  
at your nearest SCDMV field office for a South Carolina 
Driver’s License.

Here are some of the documents you may need:

• Two mail items proving your current SC address 
(This can be a utility bill in your name, school 
enrollment letter, or personal letter addressed to you)

• Birth certificate or current passport
• Social Security Card
• Proof of Insurance

REGISTERING TO VOTE

Once you have your South Carolina Driver’s License, you 
may register to vote in-person, by mail, email or online 
with the Beaufort County Board of Elections.

You will need the following:

• SC Driver’s License or ID card
• Social Security Number

REGISTERING A BOAT, MOTOR, 
OR JETSKI

Watercraft must be registered with the Department of 
Natural Resources (DNR).

GETTING A DRIVER’S LICENSE REAL PROPERTY

The is land, buildings, and mobile homes.

Legal Residence

If your Beaufort County property will be your legal residence, 
you may qualify for a discount on your taxes, called a Legal 
Residence Exemption. The Legal Residence application is 
available online or by visiting the Assessor’s Office. Submit 
the form as soon as possible. You do not need to wait until 
you get a tax bill.

The following documents are required for each owner:

• SC Driver’s License or ID Card
• SC Vehicle Registration
• Most recently filed SC Individual Income Tax Return
• SC Voter Registration Card
• Military ID (Military personnel only)

If you do not have all of the above, contact the Assessor’s 
Office to identify acceptable alternatives.
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Homestead Exemption

If you have had the legal residence exemption for one year and are over 65 years of age or have been certified totally and 
permanently disabled by a State or Federal Agency, or legally blind, and hold fee simple title or partial title to your property, 
you may be eligible for the Homestead Exemption. Visit the Auditor’s Office to apply.

Here are some of the documents you may need:

• SC Driver’s License or ID Card
• Medicare card or Birth Certificate
• If blind, documentation from a licensed ophthalmologist
• If disabled, documentation of disability from a state or federal agency

Rental Property or Non-Legal Residence

If your Beaufort County property will not be your legal residence, it is assumed that the property may be rented. You 
therefore must submit a Rental Property Return form to the Beaufort County Auditor’s Office every year by April 30th.

The Rental Property Return form can be found online and requires you to identify whether you rent your property or not. If 
your property is rented, you must report to the Auditor’s Office the value of any furnishings or appliances. The information 
submitted is used to determine whether a Rental Property Tax Bill should be generated and the appropriate tax amount.

If you do not submit a Rental Property Return form to the Auditor’s Office, you will receive a Rental Property Tax Bill that 
estimates the value of furnishings or appliances to be 10% of the real property value.

Client Testimonial
“Mary and Ron are excellent Realtors. They are very familiar with the Bluffton area and are 
responsive to any inquiry from clients. They very quickly learned what we liked and were able to 
steer us  in the right direction. I highly recommend them if you are looking for a home in the area 
or if you are looking to sell your home. They are both super nice and friendly – always a bonus!” 

J. Berzle
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Did you Know?

1. Anytime you move, even if it is within Beaufort 
County, you need to follow this checklist and update 
your mailing address with the Treasurer’s Office for 
each property account.

2. If you receive the Legal Residence Exemption, you 
must reapply after any change to your property deed. 
This includes refinancing your mortgage, moving, or 
putting your property into a trust.

3. Property tax bills are mailed each year by early 
November. Motor vehicle tax bills are mailed one 
month prior to your renewal month.

REGISTERING A MOTOR VEHICLE, 
MOTORCYCLE OR RECREATIONAL 
VEHICLE:

Upon moving, you have 45 days to register a motor vehicle, 
motorcycle, or recreational vehicle. First, visit the Beaufort 
County Auditor’s Office to have a tax bill created with the 
following:

• Bill of Sale or Title (if purchased from an individual, 
title must be signed by both parties)

• Driver’s License
• Most recent vehicle registration

Bring your newly printed tax bill to the Beaufort County 
Treasurer’s Office to pay.

Last, go to any SCDMV field office with:

• Your tax receipt from the Treasurer’s office
• Driver’s License
• Proof of Insurance
• Bill of Sale or Title (if purchased from an individual, 

title must be signed by both parties)
• Most recent vehicle registration
• If you are 64 years of age or older, ask at the SCDMV 

about a registration fee discount
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New Resident
Information

Century Link..................................................................800-788-3500

Comcast..........................................................................800-266-2278

Direct TV.........................................................................855-833-4388

DISH Network...............................................................844-656-9478

Hargray............................................................................843-816-5110

Time Warner / Spectrum..............................................866-874-2389

Dominion Energy.........................................................843-525-7700

Palmetto Electric..........................................................800-922-5551

SCE&G...........................................................................843-525-7700

AmeriGas........................................................................843-525-1251

Ferrellgas.........................................................................843-681-6678 

Palmetto Gas..................................................................843-379-6200

Suburban Propane ........................................................843-681-3919

Hargray............................................................................843-816-5110

Time Warner...................................................................844-276-8168

CABLE TV | SATELLITE

ELECTRIC COMPANIES

GAS

PHONE COMPANIES

TRASH
Waste Pro.........................................................................843-645-4100

Waste Management........................................................888-964-9730

Sunrise Sanitation..........................................................843-379-8888 

Republic Waste...............................................................800-278-7736



Century Link..................................................................800-788-3500

Comcast..........................................................................800-266-2278

Direct TV.........................................................................855-833-4388

DISH Network...............................................................844-656-9478

Hargray............................................................................843-816-5110

Time Warner / Spectrum..............................................866-874-2389

Beaufort-Jasper Water & Sewer Authority.........................843-987-9200                  

Broad Creek Public Service District...................................843-785-7582 

Hilton Head Public Service District...................................843-681-5525                         

South Island Public Service District...................................843-785-6224

Town of Ridgeland Water & Sewer......................................843-726-7501

Beaufort County ...................................................................843-255-6900

Jasper County.........................................................................843-726-7709

Bluffton Post Office...............................................................843-757-5857                 

Hilton Head Post Office North End....................................843-682-3002

Hilton Head Post Office South End.....................................843-785-7002

POST OFFICES

VOTER REGISTRATION

WATER & SEWER

Atlantic Pest Control ............................................................843-686-7378

Carolina Termite & Pest Control ........................................843-681-4404

Hilton Head Exterminators..................................................843-681-2590

Island Pest Control................................................................843-681-5188

Imperial Pest Controllers......................................................843-681-7352

Orkin.......................................................................................877-250-1652

Terminix.................................................................................843-987-2847

Knight Pest Control..............................................................843-816-2603 

Collins Pest Control..............................................................843-524-5544

Ehrlich Pest Control..............................................................843-522-9183

Old South Exterminators......................................................843-726-3463

PEST CONTROL

Washington Septic Tank Services........................................843-846-6288

Degler Waste Services...........................................................843-645-7867

Landon & Sons Septic Tank.................................................843-846-4512

Horry’s Water Well................................................................843-726-8560

Pinckney Well........................................................................843-522-1227

WELL & SEPTIC



Mary & Ron Williams
The Williams Team

Charter One Realty - Berkeley Hall 
1024 Berkeley Hall Blvd 

Bluffton, SC 29909

Team@MaryAndRon.com
843-247-3388 or 843-247-3389

Turn to US for All your Real Estate Needs!


